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Abstract  

Purpose – This study aims to obtain an overview and analyze the influence 
of contextual advertising on e-engagement with Content Relevance as a 
mediating variable on Kienka Official Instagram followers. 

Design/methodology/approach – This research is descriptive and 
verification with a quantitative approach. The sampling technique uses 
simple random sampling with 348 respondents. Data is processed 
statistically using the Structural Equation Modeling (SEM) method with 
the help of the AMOS for Windows program. 

Findings – The study results indicate that contextual advertising 
positively and significantly influences e-engagement with Content 
Relevance as a mediating variable. The magnitude of the critical ratio 
value that is greater than the minimum value indicates a significant 
influence simultaneously. The better the company pays attention to 
contextual advertising through Content Relevance, the higher the e-
engagement produced. The dimension of contextual advertising with the 
highest contribution in forming e-engagement is effectiveness, while the 
lowest is visual experience. Meanwhile, the dimension of Content 
Relevance that contributes the most to increasing e-engagement is 
dynamism activity, while the lowest is topical relevance. 

Research limitations/implications – This study only focuses on Kienka 
Official Instagram followers so the results may not be generalizable to 
other platforms or industries. Further studies can explore additional 
factors that influence e-engagement and test the research model on 
different types of digital platforms and different business sectors. 

Practical implications – The results of this study provide insight for 
companies in optimizing contextual advertising and Content Relevance 
strategies to increase e-engagement. Companies are advised to emphasize 
the effectiveness aspect in contextual advertising and strengthen 
dynamism activity in Content Relevance to increase audience interaction 
more effectively. 

Originality/value – This study provides a new contribution by revealing 
the role of Content Relevance as a mediator in the relationship between 
contextual advertising and e-engagement. The results can be a reference for 
academics and practitioners in developing more effective digital marketing 
strategies based on contextual advertising and Content Relevance. 
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Introduction 

Fashion companies in Indonesia use digital marketing as a strategy to face high market competition 
(Khairunnisa et al., 2021). The tight competition requires companies to increase user or consumer 
engagement and interaction, which can be predicted through e-engagement (Fan et al., 2022; Jacobs 
et al., 2018; Zheng et al., 2022). Fashion opportunities in Indonesia are very large and promising 
(Khairunnisa et al., 2021), with tight competition both offline and online (BINUS Higher 
Education, n.d.). Statista (2024) data from the 2017-2029 projection shows that Revenue in the 
Fashion Market from 2017 to 2021 has increased and experienced a slight decline in 2022-2014. 
However, this Fashion Market still has high competition and will continue to develop its prospects 
every year as shown by Figure 1. 
 

 

Figure 1. Revenue in the Indonesian Fashion Market 
Source: Statista (2024) 

 
Bounce rate is a metric used to measure the percentage of website or social media visitors 

who leave the content after viewing only one page (Poulos et al., 2020; Tian et al., 2024). Bounce 
rate is influenced by various factors, including the quality of the user experience on the site or social 
media. A good experience can decrease the bounce rate, while a bad experience or difficult 
navigation can increase it (Madio & Quinn, 2024; Maryani & Chaniago, 2019). In the fashion 
industry, a high bounce rate can be an indication of a lack of consumer engagement with a brand's 
digital content, which can ultimately result in decreased customer loyalty and sales conversions. 

Engagement rate is also an important metric in measuring the level of audience interaction 
and engagement with published content, especially on social media (Hayu, 2019). With increasing 
competition in the fashion industry, understanding e-engagement is crucial for companies to 
maintain competitiveness and build consumer loyalty in today's digital era. 

Although many studies have examined the impact of e-engagement across industries, there 
is still a gap in understanding how specific factors, such as digital marketing strategies, affect 
consumer engagement in the Indonesian fashion industry. Several studies have shown that e-
engagement has a positive impact on consumer-company relationships, but there are also findings 
that indicate a negative impact of advertising on consumer engagement on social media.  

Research conducted by Bleier & Eisenbeiss (2015) shows that suitability and trust in 
personalized advertising positively influence e-engagement. Consumers who feel appropriate with 
the advertisement tend to interact more with the advertising content, such as clicking on the 
advertisement and exploring the product page more deeply. On the other hand, other studies have 
revealed that privacy violations in content can reduce e-engagement levels, thus demonstrating the 
importance of consumer suitability and trust in the content presented (Maseeh et al., 2021; 
Mutambik et al., 2023; Staddon et al., 2012; R. Zhang et al., 2013). However, there has been no 
study that specifically explores the factors that influence e-engagement in the context of fashion 
companies in Indonesia that face very tight and complex competitive dynamics.  
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Research on e-engagement has been widely conducted in various industries, including the 
food and beverage industry (Davidavičius & Limba, 2022; Sashi, 2012), start-ups (Rizvanović et al., 
2023), and the fashion industry (Godey et al., 2016). Thus, this study will provide significant contri-
butions in understanding the factors that influence e-engagement, especially in the fashion industry 
in Indonesia which has characteristics of tight and dynamic competition. Different from earlier 
studies, this study not only explores the determinants of e-engagement in general, but also examines 
in depth how certain digital strategies can optimize user engagement in the ever-evolving market 
landscape, thus producing new insights that are more applicable to the fashion industry in Indonesia. 

In the highly competitive digital marketing landscape, understanding the factors that drive 
e-engagement is crucial for businesses striving to maintain consumer loyalty and enhance brand 
performance. While prior research has examined e-engagement across various industries, the 
specific mechanisms through which contextual advertising and content relevance shape user 
interaction remain underexplored, particularly in Indonesia’s dynamic fashion sector. This study 
addresses this gap by investigating how contextual advertising influences e-engagement, with 
content relevance serving as a mediating variable, using data from Kienka Official’s Instagram 
followers. The decision to focus on Kienka Official’s Instagram followers is based on the brand’s 
prominent position in Indonesia’s fashion industry and its active digital presence. With a large and 
diverse follower base, Kienka Official provides an ideal context for examining e-engagement driven 
by contextual advertising and content relevance. This group’s engagement patterns offer valuable 
insights into consumer behavior in competitive digital markets, making it a representative and 
relevant sample for this study. 

The primary contribution of this research lies in its comprehensive exploration of the 
interplay between contextual advertising, content relevance, and e-engagement. Unlike earlier 
studies that focused on general digital marketing strategies, this study provides empirical evidence 
on the mediating role of content relevance, offering a nuanced understanding of how tailored 
advertising content fosters deeper audience interaction. By applying Structural Equation Modeling 
(SEM) to analyze data from a large and diverse sample, this research enhances methodological rigor 
and offers valuable insights for both academics and practitioners seeking to optimize digital 
marketing efforts. Moreover, this study’s context within Indonesia’s fast-growing fashion industry 
presents a unique perspective, extending the applicability of e-engagement theories to emerging 
markets. The findings not only contribute to the academic discourse on digital marketing and 
advertising effectiveness but also provide actionable recommendations for businesses aiming to 
strengthen their online presence through strategic content alignment and contextual ad placement. 
 

Literature Review and Hypotheses 

Theoretical Approach Adopted 

The Grand Theory used in this study is digital marketing. Digital marketing is an activity, collection 
of institutions, and processes for creating, communicating, delivering, and exchanging offerings 
that have value to customers, clients, partners, and the wider community online or digitally (Chaffey 
& Ellis-Chadwick, 2019). Meanwhile, the Middle Theory used in this study is The Corporate Value 
of Social Media and The Engagement Cycle. The corporate value of social media is a study of the 
value of companies on social media as a contribution of social media in increasing business 
sustainability by improving relationships with consumers, efficiency in marketing, and optimizing 
brand reputation (Connolly, 2020). The engagement cycle involves active interaction between 
brands and consumers, with a focus on understanding consumer needs, preferences, and behavior 
to increase consumer engagement online (Connolly, 2020). The engagement cycle theory is 
important for every company to understand consumer engagement in the digital world better 
(Eldridge et al., 2016). Connolly (2020) stated that the engagement cycle studies ways to build, 
manage, and maintain good relationships with digital consumer engagement. 

The Applied Theory used in this study is contextual advertising, Content Relevance, and e-
engagement. Contextual advertising is an important concept in the formation of digital fish that 
displays advertising content based on the context or content of the web page viewed by the user 
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(Connolly, 2020). Contextual advertising is a form of advertising that is targeted based on the 
content of social media pages viewed by users with algorithms analyzing keywords, themes, and 
page context to determine which ads are most relevant to display (Ridanasti, 2021; Wu et al., 2013). 
Contextual Advertising has the potential to increase company revenue and profitability (Y. Wang 
et al., 2022). Content Relevance is the concept of creating and presenting content that suits the 
interests, needs,beli and specific preferences of the target audience and can build strong 
relationships between brands and consumers because it can increase interaction, engagement, and 
trust (Connolly, 2020). Relevant content is vital in influencing consumer attitudes, perceptions and 
behaviors. Interesting and valuable content can grab attention and build engagement with the 
audience. Content that pays attention to trends and innovations can provide focus for developing 
a social media strategy to maximize the reach and engagement of content as well as evaluate the 
success of content and improve it over time (Schivinski et al., 2022). 

E-Engagement is the concept of interaction and engagement that occurs between 
individuals or organizations using digital platforms that include various communications that utilize 
information technology, such as social media, e-mail, and mobile applications to build closer and 
more participatory relationships (Connolly, 2020). The engagement cycle allows companies to 
provide effective real-time customer service through providing information on social media 
accounts (Moon, 2009). Based on what the company knows about each consumer, the company 
can adjust the market, services, programs, messages, and media (Alfalih, 2022). 
 

Hypothesis Development 

The Influence of Contextual Advertising on E-Engagement 

Contextual advertising, by its nature, aligns the content of advertisements with the context of the 
digital platform where they appear, creating a more relevant and personalized experience for the 
audience. Prior research emphasizes that when users perceive advertisements as contextually 
appropriate and related to their interests, they are more likely to engage with the content (Bleier & 
Eisenbeiss, 2015; Zhang & Katona, 2012). This relevance fosters a sense of trust and curiosity, 
leading to greater interaction, such as likes, comments, and shares. Furthermore, the engagement 
cycle proposed by Connolly (2020) supports this by highlighting that effective engagement stems 
from delivering the right content at the right time, which contextual advertising inherently achieves. 
As users encounter content that resonates with their current interests and needs, they are more 
likely to perceive the brand as attentive and responsive, enhancing their willingness to interact with 
the content. Therefore, it can be logically argued that contextual advertising’s ability to present 
timely and relevant content enhances user engagement on digital platforms. 

The concept of contextual advertising requires companies to understand the context of the 
advertisements displayed must be dynamic and can change according to the context of the visitor 
(Hoika & Schneider, 2023). This increase in advertising aims to increase the number of consumers 
who know and purchase products and build closer relationships with consumers through 
interactions on the Instagram digital platform. Contextual advertising programs can create value 
for companies, companies can benefit from consumer engagement and loyalty (Connolly, 2020). 
One potential tool for implementing e-engagement is social media (Busalim et al., 2021; Liu et al., 
2023; Majmundar et al., 2019; Smith & Hilton, 2023). 

Promtep et al. (2019) study investigates (1) the effect of online service quality (ease of use, 
design, reliability and security/privacy) on user engagement as measured by two of its major 
constituents: consumer satisfaction and focused attention (2) the degree to which focused attention 
influences satisfaction in the context of e-learning. To explore these relationships in this context, 
an online questionnaire was completed by 224 consumers enrolled in an online tutoring service. 
Results were analyzed using structural modelling techniques. Major findings show that online 
service quality strongly affects satisfaction and focused attention, however, no interdependence 
between satisfaction and focused attention was found.  

Using the Stimulus-Organism-Response framework Rodriguez & Sangle-Ferriere (2023) 
study the role of relational email content and interestingness of emails emanating from 
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supermarkets on consumer’s perceived value and on their attitude and engagement towards the 
supermarket, but also on their mood. Building a dedicated relational email perceived value scale 
and comparing three types of content, this article highlights the importance of emotional value 
even in a utilitarian context (supermarket). A few recommendations are offered to help 
supermarkets to provide value-added content to their customers in order to foster preference and 
loyalty in a highly competitive market where discounters are gaining shares. 
H1: Contextual advertising has a positive and significant influence on e-engagement. 
 
The Influence of Content Relevance on E-Engagement 

Content relevance plays a critical role in driving digital engagement by ensuring that the information 
presented aligns with the audience's needs, interests, and preferences (Schivinski et al., 2022; 
Cheung et al., 2021). According to the Uses and Gratifications Theory (Katz et al., 1973), users 
actively seek content that fulfills their cognitive and emotional needs, and relevant content satisfies 
these needs by providing valuable and meaningful information. When content meets audience 
expectations, it generates a sense of personal connection and value, encouraging users to interact 
more deeply with the content. This alignment is further reflected in higher engagement metrics like 
comments, shares, and time spent on the platform. The importance of personalization and 
dynamism in content, as noted by Ridanasti (2021) and Wu et al. (2013), underscores the 
significance of relevance in fostering sustained audience engagement. Therefore, content relevance 
serves as a critical driver of e-engagement by creating a tailored and meaningful user experience. 

In a more in-depth research context, content relevance has long been a key factor in user 
engagement theory, but its specific relationship to e-engagement across different types of digital 
platforms has not been fully elucidated. For example, Uses and Gratifications theory suggests that 
users actively select and engage with content that satisfies their emotional, cognitive, or social needs 
(Katz et al., 1973). Content that meets these needs not only increases user interest but also reduces 
boredom or saturation, which can lead to decreased engagement. A recent study by (Cheung et al., 
2021; Shahbaznezhad et al., 2021) showed that content relevance directly influences users’ decision-
making in engaging with social media, which in turn drives increased engagement metrics, such as 
likes, shares, and comments. However, the influence of relevance may vary depending on the 
platform and demographic characteristics of the audience in question. Furthermore, research 
conducted by Riabova et al. (2024) also states that advertisements that are relevant to consumer 
interests or needs can increase online attention and engagement, which ultimately has a positive 
impact on advertising effectiveness. Relevant content plays an important role in attracting user 
attention and creating a more personalized advertising experience. 
H2: Content Relevance has a positive and significant influence on e-engagement. 
 
The Influence of Contextual Advertising on Content Relevance 

The effectiveness of contextual advertising is largely dependent on its ability to deliver content that 
users perceive as relevant and valuable (Wang, 2011; Riabova et al., 2024). By aligning advertising 
content with the context of the digital environment and the audience’s current interests, contextual 
advertising enhances the perceived relevance of the content being displayed. This perception is 
strengthened by the engagement cycle, which emphasizes the importance of contextually aligned 
and personalized messages in building meaningful interactions (Connolly, 2020). When 
advertisements reflect the audience's ongoing needs and preferences, they are more likely to capture 
attention and foster a sense of familiarity and resonance. As such, contextual advertising serves not 
only to capture attention but also to increase the perceived relevance of the content, leading to 
more effective digital marketing outcomes. 

K. Zhang & Katona (2012) suggested that contextual advertising allows advertisers to reach 
consumers who are more relevant to their product preferences. However, the targeting strategy 
used by intermediaries can affect the accuracy of content relevance, especially in conditions of high 
market competition. In situations of tighter competition, intermediaries can reduce targeting 
accuracy, thereby reducing the relevance of ads to the content presented. A. Wang (2011) studied 
contextual relevance in financial services advertising and found that high ad relevance increased ad 
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recall (RAD), perceived contextual relevance (PCR), message involvement (MI), and attitude 
toward the ad (AAD). In addition, message involvement mediated the relationship between 
perceived contextual relevance and attitude toward the ad. This suggests that relevant contextual 
advertising can improve the effectiveness of marketing campaigns by building a more positive 
cognitive experience for the audience. 

Wu et al. (2013) highlighted the importance of not only selecting ads that are globally relevant 
to a web page, but also taking into account local relevance based on the ad placement position. With 
an approach that takes contextual relevance into account more deeply, the effectiveness of contextual 
ads can be improved, resulting in a better user experience and increased click-through rates (CTR). 
Chun et al. (2014) discussed the impact of contextual ads on brand recall and user attitudes toward 
ads. Using the theory of priming effects, they found that ad complexity moderates the relationship 
between contextual ads and their effectiveness. Simpler contextual ads increase recall and positive 
attitudes toward the brand, while complex non-contextual ads can decrease ad effectiveness. 

Riabova et al. (2024) stated that advertisements tailored to consumers' specific preferences 
and needs can significantly increase digital attention and engagement. This shows that Content 
Relevance plays a crucial role in creating a more personalized advertising experience, thereby 
strengthening the effectiveness of digital marketing campaigns. Consistency between advertising 
messages and user interests not only increases the appeal of marketing communications but also 
contributes to positive perceptions of the advertised brand. Furthermore, Hoika & Schneider 
(2023) emphasized that advertisements that are contextually aligned with the content consumed by 
users tend to build stronger emotional connections. In this context, contextual advertising 
combined with Content Relevance has been shown to substantially increase e-engagement by 
utilizing user behavioral and preference data. Thus, context-based marketing strategies not only 
encourage user interaction with advertising but also strengthen the effectiveness of marketing 
communications through more personalized and relevant experiences. 
H3: Contextual advertising has a positive and significant influence on content relevance. 
 
The Influence of Contextual Advertising on E-Engagement with Content Relevance as 
Mediation 

Content relevance acts as a crucial intermediary in the relationship between contextual advertising 
and e-engagement by bridging the gap between ad placement and audience interaction (Ridanasti, 
2021). The information processing theory suggests that individuals are more likely to respond 
positively to content that closely aligns with their expectations and needs (Chun et al., 2014). When 
contextual advertising delivers highly relevant content, it not only captures attention but also 
stimulates meaningful engagement, as users find the information useful and aligned with their 
interests. This alignment creates a seamless and engaging user experience, increasing the likelihood 
of sustained interaction with the brand’s digital presence. Thus, the mediating effect of content 
relevance underscores its importance in enhancing the overall impact of contextual advertising on 
digital engagement metrics, making it a vital component in the engagement cycle. 

Previous research conducted by Hoika & Schneider (2023) suggests that advertisements 
are designed to be contextually relevant to the content, users feel connected and interested in 
interacting with the advertisement. Therefore, contextual advertising accompanied by relevant 
content significantly increases e-engagement by utilizing consumer behavioral and preference data. 
Research conducted by Ridanasti (2021) states that Content Relevance has an important role in 
strengthening the influence of contextual advertising on online engagement. This happens because 
consumers feel that the content displayed is in accordance with what they expect or need at that 
time. This is in line with the information processing theory which states that individuals tend to be 
more responsive to stimuli that are highly related to their needs or interests (Chun et al., 2014). 

Furthermore, (Y. Wang et al., 2022) research concludes that contextual interaction and 
content accuracy can serve as stimuli that trigger positive consumer attitudes toward contextual 
mobile advertising and increase consumers’ purchase intentions. Thus, contextual mobile 
advertising, featuring strong interactivity and high precision, is much easier to evoke consumer 
emotions and change consumer attitudes. 
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H4: There is a positive and significant influence of contextual advertising on e-engagement with 
Content Relevance as a mediator. 

 

Research Methods 

This study examines the influence of contextual advertising on e-engagement with Content 
Relevance as a mediator on Kienka Official Instagram followers. There are two research variables 
in this study, including dependent variables and independent variables. The dependent variable is 
e-engagement (Y) which includes cognitive (Y1), affective (Y2), behavioral (Y3) and retention (Y4). 
Furthermore, the object of research referred to as the independent variable is contextual advertising 
(X1) which includes advertising relevance (X1.1), visual experience (X1.2), and effectiveness (X1.3), 
and Content Relevance (X2) which includes topical relevance (X2.1), content personalization 
(X2.2), and dynamism activity (X2.3). The unit of analysis used as respondents in this study is 
Kienka Official Instagram followers. 

The respondents in this study are Kienka Official Instagram followers. This study uses a 
cross-sectional study because data collection is only carried out once at one time (Yuliantine et al., 
2018). The research data collection period was carried out for less than one year, namely from 
October to December 2024. The cross-sectional study method is a research method carried out by 
collecting data over a certain period of time or not continuously (Abduh et al., 2023). The 
population studied in this study was the total number of Instagram followers @kienka.official, 
totaling 797,000 people as of September 20, 2024 at 15.50 WIB on the official Instagram account 
@kienka.official (@kienka.official, 2024).  

 
Table 1. Respondent Profile 

Variable Description Frequency Percentage (%) 

Gender 
Man 64 30,50% 
Woman 146 69,50% 

Age 
< 20 57 16,38% 
21 – 30 269 77,30% 
>30 22 6,32% 

Last Education 

Junior High School/Equivalent 0 0,00% 
High School/Equivalent 161 46,30% 
Diploma 19 5,40% 
Bachelor 148 42,40% 
Master 17 4,90% 
PhD 3 0,90% 

Job 

Entrepreneur 24 6,90% 
Government Employees 20 5,75% 
Private Employees 129 37,07% 
Housewife 7 2,01% 
Students 167 47,99% 
Freelance 1 0,29% 

Income/Month 

<Rp3.000.000 25 14,04% 
Rp3.000.000 – Rp4.000.000 25 14,04% 
Rp4.000.000 – Rp5.000.000 28 15,73% 
Rp5.000.000 – Rp6.000.000 46 25,84% 
>Rp6.000.000 54 30,34% 

Pocket Money/Month 

<Rp500.000 15 8,82% 

Rp500.000 – Rp1.000.000 42 24,71% 

Rp1.000.000 – Rp1.500.000 57 33,53% 

Rp1.500.000 – Rp2.000.000 40 23,53% 

>Rp2.000.000 16 9,41% 

Source: Data Processed (2024) 
 

This study used a probability sampling technique with a simple random sampling method, 
where each element of the population has an equal chance of being selected (Olken & Rotem, 
2005) (Olken & Rotem, 1986). Samples were taken from 797,000 Instagram followers 
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@kienkaofficial who had purchased the product. A total of 348 samples were selected randomly, 
contacted via DM with a Google Form link, and verified for eligibility before data analysis. 

This study uses Structural Equation Modeling (SEM) to observe the influence of contextual 
advertising (X1) through Content Relevance (X2) on e-engagement (Y). SEM data analysis 
techniques have multiple dependence relationship estimates and also allow representing previously 
unobserved concepts in existing relationships and taking into account measurement error 
(Haryono, 2016). Table 1 showed the profile of the research’s respondents. 
 

Results and Discussion 

Data Normality Test 

The collected data needs to be tested for normality to ensure whether the normality assumption is 
met. This assumption is considered met if the data distribution shows a normal distribution pattern. 
Data is said to be normally distributed if the c.r skewness and c.r kurtosis values are in the range 
of -2,58 to +2,58 (Santoso, 2011). This normality assumption must be met multivariately, especially 
when using the Maximum Likelihood (ML) estimation method on large samples (Ghozali, 2017). 
The results of the normality test of this research data can be seen in Table 2. 
 

Table 2. Data Normality Test Results 

Variable Min Max Skew c.r Kurtosis c.r 

AR 8,000 14,000 -0,888 -0,888 -0,228 -0,732 
VE 11,000 21,000 -0,741 -0,741 -0.340 -1,092 
E 12,000 21,000 -0,621 -0,621 -0,485 -1,558 

TR 8,000 14,000 -1,460 -1,460 1,513 4,864 
CP 7,000 14,000 -1,021 -1,021 0,697 2,239 

 DA 11,000 21,000 -0,883 -0,883 0,284 0,913 
C 9,000 14,000 -0,897 -0,897 0,696 2,236 
A 8,000 14,000 -1,015 -1,015 1,189 3,823 
B 14,000 21,000 -0,692 -0,692 -0,083 -0,266 
R 12,000 20,000 -0,723 -0,723 -0,291 -0,937 

Multivariate     4,574 2,325 

Source: Data Processing (2024) 

 
Data processing presented in Table 2 regarding the results of the normality test was carried 

out using IBM AMOS SPSS version 24.0. The results show that the critical ratio skewness values 
of most indicators are outside the range of -2,58 to +2,58. This condition is still acceptable because 
the critical ratio kurtosis remains in the range of -2,58 to +2,58; with a multivariate value of 2,325. 
Therefore, the data can be considered normally distributed and worthy of being continued to the 
next stage of assumption testing (Santoso, 2011). 
 
Data Outlier Test 

Outliers are data that are very different from other data in a data set. This data is usually much 
larger or much smaller than other data. Examination of these extreme values can be done by 
comparing the Mahalanobis d-squared value with the chi-square distribution, where the 
Mahalanobis distance value must be smaller than the chi-square value (Ghozali, 2017). The criteria 
used refer to the chi-square value based on the degrees of freedom with a significance level of p 
<0,001; as stated in the chi-square distribution table. The test results are presented in Table 3. 

Table 3. Results of Data Outliers Testing 

Statistical Assumptions 
Mahalanobis Distance (d2) 

Max Min X2 

Outliers 20,319 11,033 88 

Source: Data Processing (2024) 
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Multicollinearity 

The normality test using the determinant of the sample correlation matrix aims to check for outliers 
and identify whether there is multicollinearity among certain combinations of variables. 
Multicollinearity occurs when there is a perfect or exact linear relationship between the causal 
variables, which can be predicted perfectly or called singularity (Haryono, 2016; Santoso, 2011). 
This assumption states that if the determinant value of the sample correlation matrix is 1 (perfect) 
or over 0,90; then it indicates multicollinearity in the study (Ghozali, 2017). Table 4. displays the 
sample correlation mix data. 

Table 4. Sample Correlation Matrix 

 AR VE E TR CP DA C A B R 

AR 1,000          
VE 0,222 1,000         
E 0,100 0,189 1,000        
TR 0,253 0,195 0,238 1,000       
CP 0,227 0,303 0,236 0,189 1,000      
DA 0,177 0,344 0,320 0,370 0,132 1,000     
C 0,341 0,241 0,309 0,295 0,269 0,340 1,000    
A 0,117 0,233 0,198 0,142 0,093 0,198 0,142 1,000   
B 0,217 0,148 0,184 0,180 0,144 0,172 0,137 0,059 1,000  
R 0,239 0,286 0,323 0,201 0,288 0,277 0,257 0,160 0,185 1,000 

Source: Data Processing (2024) 
 
Estimation 

Estimation is done to produce parameter values by utilizing one of the available parameters. The 
model estimation method depends on the assumption of data distribution, if the assumption of 
multivariate normality is met, the model estimation is done using the Maximum Likelihood (ML) 
Method. However, if multivariate normality is not met, other methods such as Robust Maximun 
Likelihood (RML) or Weighted Least Square (WLS) can be used (Ghozali, 2017). This study used 
a sample of 348 and met the assumption of multivariate normality, the estimation was done through 
Maximum Likelihood Estimation, which can be seen from the standardized regression weights 
value in the output of IBM SPSS AMOS 24.0 for Windows software. Table 5 below shows the 
results of the estimation test for the measurement model. 
 

Table 5. Results of Measurement Model Estimation Test 

Estimate 

Content Relevance  
e-Engagement 
e-Engagement 

 

 

 

Contextual Advertising 
Contextual Advertising 
Content Relevance 

 1,290 
 1,429 
 1,122 

Advertising Relevance  Contextual Advertising  1,000 
Visual Experience  Contextual Advertising  1,166 
Effectiveness  Contextual Advertising  0,913 
Topical Relevance  Content Relevance  1,000 
Content Personalization  Content Relevance 0,798 
Dynamism Activity  Content Relevance 1,465 
Cognitive  e-Engagement 1,000 
Affective  e-Engagement 0,806 
Behavioral  e-Engagement 1,114 
Retention  e-Engagement 0,948 

Source: Data Processing (2024) 

 
Data is considered valid if it has a loading factor >0,50. Based on Table 5. above, it can be 

seen that all indicators and constructs that form this research model are valid because they have a 
loading factor above 0,50. The highest loading factor was found in dynamism activity in forming 
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Content Relevance with a value of 1,465; while the lowest was in the content personalization 
dimension in forming Content Relevance with a value of 0,798. The results of this test indicate that 
all dimensions and constructs are valid, so that it can be continued to the next stage. 
 
Overall Model Fit Test 

Structural model fit is a crucial aspect in the analysis of structural equation models in the statistical 
method of Structural Equation Modeling (SEM). This analysis is closely related to the evaluation 
of casual relationship parameters and the influence given by exogenous and endogenous latent 
variables, including in testing hypotheses involving both. Structural model fit also involves the use 
of various fit measures, such as Chi-Square, RMSEA, CFI, and TLI, to assess how well the 
proposed model fits the observed data. Table 6 shows the results of the goodness of fit evaluation 
of the measurement model of the influence of contextual advertising on e-engagement with content 
relevance as a mediation 
 

 

Figure 4. Full Model of Measuring The Influence of Contextual Advertising on E-Engagement 
with Content Relevance as Mediation 

 
Table 6. Results of The Goodness of Fit Evaluation of The Measurement Model of The 

Influence of Contextual Advertising on E-engagement with Content Relevance as A Mediation 

No Goodness of Fit Measure Cut off Value Result 
Model 

Evaluation 

Absolute Fit Measure 
1 Statistic Chi Square (X2) X2 Stat < X2 Table (X2 table = 86,66) 30,251 Good Fit 
2 Goodness of Fit Index (GFI) GFI ≥ 0,90 good fit; 0,80 ≤ GFI < 

0,90 marginal fit 
0,942 Good Fit 

3 Root Mean Square Error of 
Approximation (RMSEA) 

≤0,08 0,000 Good Fit 

Incremental Fit Measure 
4 Tracker Lewis Index (TLI) TLI ≥ 0,90 good fit, 0,80 ≤ TLI < 

0,90 marginal fit 
1,010 Good Fit 

5 Adjusted Goodness of Fit (AGFI) ≥0,90 0,975 Good Fit 
6 Comparative Fit Index (CFI)  CFI ≥ 0,90 good fit; 0,80 ≤ CFI < 

0,90 marginal fit 
1,000 Good Fit 

Parsimonious Fit Measure 
7 Parsimonious Goodness of Fit Index 

(PGFI) 
PGFI < GFI 0,625 Good Fit 

8 Parsimonious Normed of Fit Index 
(PNFI) 

The higher the better 0,637 Good Fit 

Source: Data Processing (2024) 
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The results of the goodness of fit evaluation in table 6 show that the GOF test on the full 
model of measuring the influence of contextual advertising on e-engagement with Content 
Relevance as a mediator has met the fit criteria. This is because the chi-square, GFI, RMSEA, TLI, 
and AGFI values have met the standards, while only CFI, PGFI, and PNFI show good fit results, 
so they do not need to be re-specified. 
 
Hypothesis Testing Results 

Hypothesis testing is carried out using the t-value with a significance level of 0.05 (5%) and degrees 
of freedom equivalent to the number of samples (n). The t-value in the IBM SPSS AMOS version 
24.0 program is known as the critical ratio (CR) value, where the CR value ≥ t-table (1.96%). If the 
CR value ≥ 1.967 or P-value <0.05, then H0 is rejected, or the research hypothesis is accepted. To 
further analyze contextual advertising on e-engagement with Content Relevance as mediation on 
Kienka Official Instagram followers, it can be seen in Table 7. 
 

Table 7. Full Model Hypothesis Test Analysis 

Model 
Estimate 

S.E. C.R. P 
RW SRW 

Content Relevance  Contextual Advertising 1,065 1,290 0,338 3,146 *** 

e-Engagement  Content Relevance 0,208 1,086 0,350 2,868 0,002 

e-Engagement  Contextual Advertising 1,289  0,450 6,002 *** 

Source: Data Processing (2024) 

 
The results of the hypothesis test on the influence of contextual advertising on Content 

Relevance are shown in table 7, where the C.R value obtained is 3,146; meeting the criteria of c.r 
≥ 1,96. In addition, the output probability value or P-value is *** which indicates that P ≤ 0,05. 
Therefore, it can be concluded that H0 is rejected and H1 is accepted (the research hypothesis is 
accepted), which indicates a significant influence of contextual advertising on Content Relevance.  

Based on table 7, the C.R value for the influence of Content Relevance on e-engagement 
is 2,868; which meets the criteria of c.r ≥ 1,96. In addition, the output probability value or P-value 
of 0,004 indicates that P ≤ 0,05. Thus, it can be concluded that H0 is rejected and H2 is accepted 
(the research hypothesis is accepted), which indicates a significant influence of Content Relevance 
on e-engagement. 

Based on Table 7, the C.R value for the influence of contextual advertising on e-
engagement is 6,002; which meets the criteria of c.r ≥ 1,96. In addition, the output probability value 
or P-value is indicated by the *** sign, which indicates a significance level <0,001; so that P ≤ 0,05. 
Thus, it can be concluded that H0 is rejected and H3 is accepted (the research hypothesis is 
accepted), which indicates a significant influence of contextual advertising on e-engagement. 

 
Hypothesis 4 of the Influence of Contextual Advertising on e-Engagement through 
Content Relevance 

The results of testing the hypothesis of the influence of contextual advertising on e-engagement 
through Content Relevance are shown in table 8 below: 
 

Table 8. Standardized Indirect Effect 

  Contextual Content Relevance e-Engagement 

Content Relevance 0,000 0,000 0,000 
e-Engagement 0,315 0,000 0,000 

Source: Data Processing (2024) 

 
In table 8 above about the standardized indirect effect, the indirect effect of contextual 

advertising on e-engagement with Content Relevance as a mediator is 0.315. This means that due 
to the indirect effect of contextual advertising on e-engagement, when contextual advertising 
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increases by 1 standard deviation, e-engagement also increases by 0.315. If interpreted, the 
increasing use of contextual advertising can have a positive impact on building stronger e-
engagement through Content Relevance on Kienka Official’s Instagram followers. Meanwhile, 
table 9 shows the influence value obtained is stated as significant based on the output standardized 
indirect effect with a two-way significance level (BC) of 0,021. This supports the hypothesis that 
contextual advertising indirectly has a significant influence on e-engagement through Content 
Relevance because the two-way significance value meets the criteria ≤ 0,05. 

 
Table 9. Standardized Indirect Effects – Two Tailed Significance 

 Contextual Advertising Content Relevance e-Engagement 

Content Relevance --- --- --- 
e-Engagement 0,021 --- --- 

Source: Data Processing (2024) 

 
Discussion 

The Influence of Contextual Advertising on E-Engagement 

The results of the data analysis show that the C.R. value for the contextual advertising variable on 
Content Relevance is 3,146. Because this value meets the requirements of c.r ≥ 1,96; the hypothesis 
is accepted and H0 is rejected. Thus, it can be concluded that there is a significant influence 
between contextual advertising and Content Relevance. The magnitude of the influence of 
contextual advertising on Content Relevance can be seen in the standardized total effect output, 
which shows a value of 1,065. This value shows that the influence of contextual advertising on 
Content Relevance is very strong. This indicates that contextual advertising has a positive and 
significant influence on Content Relevance. Based on this analysis, it can be interpreted that 
authentic and relevant content produced by the company tends to be considered by customers as 
a real representation of the information provided by the actual brand. This then becomes a strong 
stimulus in forming a positive perception of the content.  

The results of this hypothesis test are in line with the Relevance-Accessibility Model by 
Baker & Lutz (2000) which states that advertising effectiveness is influenced by content relevance 
and information availability. Research by Ducoffe (1995) also supports that consumers assess the 
value of advertising based on the relevance and quality of the information delivered. In addition, 
research conducted by J. Lee & Hong (2016) found that tests of the model reveal that 
informativeness and advertising creativity were key drivers of favorable behavioral responses to an 
SNS ad and that intention to engage in favorable user responses was positively associated with 
purchase intention. Based on these findings, the paper suggests further research directions and 
offers implications for harnessing the full potential of the new SNS advertising platform. 

 
The Influence of Content Relevance on E-Engagement 

The results of the data analysis show that the C.R. value for the Content Relevance variable on e-
engagement is 2,868. Because this value meets the requirements of C.R.≥1,96; the hypothesis is 
accepted and H0 is rejected. Thus, it can be concluded that there is a significant influence between 
Content Relevance and e-engagement. The magnitude of the influence of Content Relevance on 
e-engagement can be seen in the standardized total effect output, which is 1,289. This value is 
included in the very strong category. This shows a significant positive influence between Content 
Relevance and e-engagement. Based on this analysis, it can be concluded that the company's efforts 
to create and maintain relevant content have a positive impact on digital customer engagement and 
contribute to increasing customer value in the long term. 

The results of this hypothesis test are in line with the advertising strategy theory put forward 
Connolly (2020), which emphasizes the importance of building strong relationships with customers 
through content as one of the main concepts of advertising strategy. Efforts to retain customers 
require effective and sustainable interaction management. In this context, Content Relevance plays 
an important role as a factor that influences online customer engagement, which can ultimately 
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influence their decision to remain loyal. 
In line with research by (Casaló et al., 2017; Chen et al., 2014; Sundar & Marathe, 2010), 

which found that content relevance greatly influences the level of customer engagement and 
satisfaction in digital advertising campaigns. Content that is tailored to the audience's preferences 
and needs increases the sense of ownership and loyalty to the brand, which can ultimately lead to 
more consistent purchasing decisions. Relevant content also serves as a strong link between 
customers and brands, creating a more personalized and relevant experience, and reducing the 
potential for irritation caused by inappropriate advertising. 
 
The Influence of Contextual Advertising on Content Relevance 

The results of the data analysis show that the C.R. value for the contextual advertising variable on 
e-engagement is 6.002. Because this value meets the requirements of c.r ≥ 1.96, the hypothesis is 
accepted and H0 is rejected. This means that there is a significant influence between contextual 
advertising and e-engagement. The magnitude of the influence of contextual advertising on e-
engagement can be seen in the standardized total effect output, which is 0.888, which indicates that 
the influence is relatively strong. This confirms the existence of a positive and significant 
relationship between contextual advertising and e-engagement.  

Based on the results of this analysis, it can be concluded that authentic advertising is able 
to create close relationships and engagement between customers and brands, encourage active 
customer engagement, and strengthen their interactions with brands. As a result, this has a 
significant impact on retaining customers. The results of this hypothesis test are in line with the 
Digital Marketing theory put forward by Connolly (2020), which states that traditional advertising 
is increasingly losing its appeal because social media plays a major role in this change.  

Currently, customers tend to trust content generated by users more because it is considered 
more credible and interesting. Kotler et al. (2019) also emphasized that as customer experience 
increases after making several purchases, they become more dependent on the opinions of others. 
Connolly (2020) also supports this finding, where an effective customer engagement strategy is to 
increase the perceived value of customers. Companies can find ways to create added value for 
customers without incurring additional costs. Information from contextual advertising is 
considered more authentic and trustworthy than information conveyed by word of mouth, because 
contextual advertising is often perceived as a form of sharing both positive and negative 
experiences that also encourage customer engagement with the company's online portal (Shaheen 
et al., 2019).  

In this context, contextual advertising serves as an important tool for customers to stay 
engaged with the brand in the long term, as well as being a more efficient digital marketing strategy 
with less cost. In addition, previous studies also show a positive and significant influence between 
contextual advertising and e-engagement (Hoika & Schneider, 2023; Ridanasti, 2021) . 
 
The Influence of Contextual Advertising on e-Engagement through Content Relevance  

The results of data processing show the C.R. value between the contextual advertising variable and 
Content Relevance on e-engagement are respectively 6,002 and 3,146. Both values show more than 
the t-table of 1,96 which means H0 is rejected, so it can be concluded that there is an influence of 
contextual advertising with Content Relevance on e-engagement. The findings of the magnitude 
of the indirect influence (mediation) of contextual advertising on e-engagement through Content 
Relevance can be seen in the output standardized indirect effect, which is 0,315. This means that 
due to the indirect influence of contextual advertising on e-engagement, when contextual 
advertising increases by 1 standard deviation, e-engagement also increases by 0,315. If interpreted, 
the increasing use of contextual advertising can have a positive impact on building stronger e-
engagement through Content Relevance on Kienka Official Instagram followers. The significance 
value of the influence of contextual advertising on e-engagement with Content Relevance can be 
seen from the results of the bootstrap two-tailed significances (BC) which is 0,021 (P-value = 0,021 
<0,05).  
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The results of this hypothesis test are in line with the Digital Marketing theory put forward 
by Connolly (2020), which explains that in the digital era, relevant and contextual advertising has a 
major impact on the level of consumer engagement. The results of this study are also in line with 
earlier research conducted by Hoika & Schneider (2023) suggests that advertisements are designed 
to be contextually relevant to the content, users feel connected and interested in interacting with 
the advertisement. Therefore, contextual advertising accompanied by relevant content significantly 
increases e-engagement by utilizing consumer behavioral and preference data. Research conducted 
by Ridanasti (2021) states that Content Relevance has an important role in strengthening the 
influence of contextual advertising on online engagement. This happens because consumers feel 
that the content displayed is in accordance with what they expect or need at that time. This is in 
line with the information processing theory which states that individuals tend to be more 
responsive to stimuli that are highly related to their needs or interests (Chun et al., 2014). 

 
Theoritical Implication and Managerial Implication 

The results of this study have significant managerial and theoretical implications for the business 
industry, especially in the context of digital marketing. The findings on the influence of contextual 
advertising on e-engagement with Content Relevance as a mediator provide important insights for 
companies in designing more effective and data-driven marketing strategies. 

The findings of this study provide important theoretical implications by confirming and 
extending the existing engagement cycle framework (Connolly, 2020) and the Uses and 
Gratifications Theory (Katz et al., 1973). The study confirms the engagement cycle framework by 
demonstrating that the alignment of contextual advertising with audience needs through content 
relevance fosters higher levels of e-engagement. This validates the premise that delivering timely, 
contextually appropriate, and personalized content strengthens the interaction between brands and 
consumers, reinforcing the importance of context in digital marketing strategies. 

Moreover, this study extends the Uses and Gratifications Theory by illustrating how 
content relevance serves as a key mediating variable in the relationship between contextual 
advertising and e-engagement. While the theory emphasizes users’ active pursuit of content that 
meets their cognitive and emotional needs, this study provides empirical evidence showing that 
content relevance enhances users' perceived value of advertisements, leading to more sustained 
engagement behaviors. This finding highlights the critical role of content alignment in digital 
environments, offering new dimensions to the established theory. Additionally, the results 
challenge the simplistic view that advertising alone drives engagement. Instead, they underscore 
the importance of intermediary factors like content relevance in shaping user behavior. By 
establishing the mediating role of content relevance, this study refines the understanding of digital 
engagement mechanisms and calls for a more nuanced application of engagement-related theories 
in digital marketing contexts. 

In sum, this study not only supports existing theoretical models but also broadens their 
scope by integrating the concept of content relevance as a pivotal factor in digital engagement. 
These insights provide a richer understanding of the dynamics between contextual advertising, 
content relevance, and e-engagement, offering a more comprehensive framework for future 
research and theory development. 

From a managerial perspective, this study emphasizes that well-designed contextual 
advertising can significantly increase consumer interaction. Companies looking to strengthen digital 
engagement should focus on creating relevant and dynamic content, as more contextual content 
has been shown to have a greater impact on customer engagement (Casaló et al., 2017; Madio & 
Quinn, 2024; Rodriguez & Sangle-Ferriere, 2023). In the fashion industry, for example, brands can 
optimize contextual advertising by presenting ads that match customer preferences based on 
behavioral data and emerging trends. This strategy can increase ad appeal and drive higher 
conversions. 

Another implication is that the effectiveness of contextual advertising is highly dependent 
on the quality of the visual experience provided. Although Content Relevance plays a major role 
in increasing engagement, a less attractive visual experience can reduce the overall impact of an 
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advertising strategy. Therefore, companies need to balance content relevance and visual appeal in 
every digital marketing campaign (Amanah & Harahap, 2020). 

For companies engaged in the fashion sector and trend-based industries, the results of this 
study emphasize the importance of flexibility in digital marketing strategies. The ability to quickly 
adjust advertising content to dynamic consumer preferences can be a major differentiating factor 
in business competition. By understanding customer engagement patterns, companies can design 
more measurable and data-driven campaigns, thereby increasing the effectiveness of their overall 
marketing strategy. 

In addition, this implication also opens up opportunities for companies to invest in deeper 
data analysis, such as the use of SEM techniques to identify customer engagement patterns and 
optimize digital-based marketing strategies. By implementing this data-driven approach, companies 
can develop more precise advertising strategies, increase customer loyalty, and strengthen their 
brand position in a competitive market. 
 

Conclusion and Future Direction 

Conclusion 

This study provides empirical evidence that contextual advertising has a positive and significant 
impact on e-engagement among Instagram followers of Kienka Official, with Content Relevance 
serving as a mediating factor. The findings indicate that the standardized indirect effects and 
standardized indirect effects-two tailed significance (BC) meet the significance threshold, 
confirming an indirect influence of contextual advertising on e-engagement through Content 
Relevance. Among the dimensions of contextual advertising, effectiveness contributes the most to 
shaping e-engagement, particularly in relation to behavioral aspects, whereas visual experience has 
the least contribution, correlating with cognitive aspects. Similarly, within Content Relevance, 
dynamism activity exerts the greatest influence on e-engagement, correlating with affective aspects, 
whereas topical relevance has the smallest impact, correlating with behavioral aspects. 

Furthermore, the study confirms that contextual advertising has a significant and positive 
effect on both e-engagement and Content Relevance, as demonstrated by critical ratio values 
exceeding the minimum threshold. The results also indicate that Content Relevance significantly 
influences e-engagement, reinforcing its mediating role. Based on these findings, it is recommended 
that Kienka Official continue to maintain, manage, and optimize contextual advertising by 
enhancing advertising relevance, visual experience, and effectiveness. This will contribute to 
generating highly relevant content on Instagram by focusing on aspects such as topical relevance, 
content personalization, and dynamism activity, thereby fostering higher levels of e-engagement. 
 
Future Directions 

Despite its valuable insights, this study has several limitations. First, the use of a cross-sectional 
research design restricts the ability to capture potential shifts in consumer behavior over time. 
Future research should adopt longitudinal approaches to better understand the dynamic nature of 
e-engagement. Second, the study is limited to Instagram followers of Kienka Official who have 
made purchases, excluding potential consumers who do not follow the brand’s account. Expanding 
the sample to include a broader audience segment could enhance the generalizability of findings. 

Additionally, the study does not encompass all factors influencing e-engagement. Future 
research should incorporate additional elements within contextual advertising and Content 
Relevance, such as content completeness in advertisements, the visual impact of advertising 
content, consistency of content with brand values, and the social dimensions of contextual 
advertising. Specifically, future studies should examine the role of social aspects in shaping 
customer perceptions and engagement. Furthermore, the scope of contextual advertising in this 
study is limited to Instagram, excluding advertisements on websites or other social media platforms. 
Future investigations should explore cross-platform advertising strategies to provide a more 
comprehensive understanding of contextual advertising's impact on e-engagement across various 
digital environments. 



Jurnal Siasat Bisnis Vol. 29 No. 1, 2025, 106-124 | 121 

References 

@kienka.official. (2024). Kienka. Instagram. https://www.instagram.com/kienka.official/ 

Abduh, M., Alawiyah, T., Apriansyah, G., Sirodj, R. A., & Afgani, M. W. (2023). Survey Design: 
Cross Sectional dalam Penelitian Kualitatif. Jurnal Pendidikan Sains Dan Komputer, 3(1), 31–
39. https://jurnal.itscience.org/index.php/jpsk/article/view/1955 

Alfalih, A. A. (2022). Customer engagement design during the COVID 19 pandemic, mutual trust 
and intelligent automation: a conceptual perspective. Journal of Innovation and Entrepreneurship, 
11(1). https://doi.org/10.1186/s13731-022-00222-7 

Amanah, D., & Harahap, D. A. (2020). Visual appael model for consumer online impulsive 
purchases in Indonesia. International Journal of Scientific & Technology Research, 9(6), 388–396. 
https://www.researchgate.net/profile/Dedy-Harahap-
2/publication/342521747_Visual_Appeal_Model_for_Consumer_Online_Impulsive_Pur
chases_in_Indonesia/links/5ef99e67a6fdcc4ca43a247b/Visual-Appeal-Model-for-
Consumer-Online-Impulsive-Purchases-in-Indonesia.pdf 

Baker, W. E., & Lutz, R. J. (2000). An Empirical Test of an Updated Relevance-Accessibility Model 
of Advertising Effectiveness. Journal of Advertising, 29(1), 1–14. 
https://doi.org/10.1080/00913367.2000.10673599 

BINUS Higher Education. (n.d.). Tend Industri Fesyen di Indonesia. BINUS Higher Education. 
Retrieved January 20, 2025, from https://binus.ac.id/bandung/2019/12/trend-industri-
fesyen-di-indonesia/#:~:text=* Kompetisi Global: Meskipun industri fesyen 
di,memerlukan strategi pemasaran yang efektif dan inovatif. 

Bleier, A., & Eisenbeiss, M. (2015). The Importance of Trust for Personalized Online Advertising. 
Journal of Retailing, 91(3), 390–409. https://doi.org/10.1016/j.jretai.2015.04.001 

Busalim, A. H., Ghabban, F., & Hussin, A. R. C. (2021). Customer engagement behaviour on social 
commerce platforms: An empirical study. Technology in Society, 64, 101437. 
https://doi.org/10.1016/j.techsoc.2020.101437 

Casaló, L. V, Flavián, C., & Ibáñez-Sánchez, S. (2017). Understanding Consumer Interaction on 
Instagram: The Role of Satisfaction, Hedonism, and Content Characteristics. 
Cyberpsychology, Behavior, and Social Networking, 20(6), 369–375. 
https://doi.org/10.1089/cyber.2016.0360 

Chaffey, D., & Ellis-Chadwick, F. (2019). Digital Marketing: Strategy, Implementation, and Practice (7th 
ed.). Pearson Education Limited. 

Chen, Y.-C., Shang, R.-A., & Li, M.-J. (2014). The effects of perceived relevance of travel blogs’ 
content on the behavioral intention to visit a tourist destination. Computers in Human 
Behavior, 30, 787–799. https://doi.org/10.1016/j.chb.2013.05.019 

Cheung, M. L., Pires, G., Rosenberger III, P. J., Leung, W. K. S., & Chang, M. K. (2021). The role 
of social media elements in driving co-creation and engagement. Asia Pacific Journal of 
Marketing and Logistics, 33(10), 1994–2018. https://doi.org/10.1108/APJML-03-2020-0176 

Chun, K. Y., Hee Song, J., Hollenbeck, C. R., & Lee, J.-H. (2014). Are contextual advertisements 
effective? International Journal of Advertising, 33(2), 351–371. https://doi.org/10.2501/IJA-
33-2-351-371 

Connolly, B. (2020). Digital Trust: Social Media Strategies to Increase Trust and Engage Customers (1st ed.). 
Bloomsbury Publishing. 

Davidavičius, S., & Limba, T. (2022). Recognition of Digital Content Needs for Inbound Marketing 
Solutions. In Social Sciences (Vol. 11, Issue 8, p. 351). 
https://doi.org/10.3390/socsci11080351 



122 | The effect of contextual advertising on e-engagement with content relevance as mediation: … 

Ducoffe, R. H. (1995). How Consumers Assess the Value of Advertising. Journal of Current Issues & 
Research in Advertising, 17(1), 1–18. https://doi.org/10.1080/10641734.1995.10505022 

Eldridge, J., Fraser, K., Simmonds, T., & Smyth, N. (2016). Strategic Engagement: New Models of 
Relationship Management for Academic Librarians. New Review of Academic Librarianship, 
22(2–3). https://doi.org/10.1080/13614533.2016.1193033 

Fan, W., Shao, B., & Dong, X. (2022). Effect of e-service quality on customer engagement behavior 
in community e-commerce. Frontiers in Psychology, 13. 
https://doi.org/10.3389/fpsyg.2022.965998 

Ghozali, I. (2017). Model Persamaan Struktural: Konsep dan Aplikasi dengan Program AMOS 24 Update 
Bayesian SEM (7th ed.). Badan Penerbit UNDIP. 

Godey, B., Manthiou, A., Pederzoli, D., Rokka, J., Aiello, G., Donvito, R., & Singh, R. (2016). 
Social media marketing efforts of luxury brands: Influence on brand equity and consumer 
behavior. Journal of Business Research, 69(12), 5833–5841. 
https://doi.org/10.1016/j.jbusres.2016.04.181 

Haryono, S. (2016). Metode SEM Untuk Penelitian Manajemen dengan AMOS LISREL PLS. PT. 
Intermedia Personalia Utama. 

Hayu, R. S. (2019). Smart Digital Content Marketing, Strategi Membidik Konsumen Millennial 
Indonesia. Jurnal Manajemen Dan Kewirausahaan, 4(1), 61–69. https://ejournal.uniska-
kediri.ac.id/index.php/ManajemenKewirausahaan/article/view/362 

Hoika, J., & Schneider, U. (2023). The Key Role of Disruptive Digital Marketing Approaches in 
the Automotive Electronics Market. In U. Schneider & J. Hoika (Eds.), Digital Marketing in 
the Automotive Electronics Industry: Redefining Customer Experience through Digital Customer 
Engagement (pp. 25–41). Springer International Publishing. https://doi.org/10.1007/978-3-
031-30720-1_3 

Jacobs, L. M., Brindis, C. D., Hughes, D., Kennedy, C. E., & Schmidt, L. A. (2018). Measuring 
Consumer Engagement: A Review of Tools and Findings. Journal for Healthcare Quality, 
40(3). https://doi.org/10.1097/JHQ.0000000000000085 

Katz, E., Blumer, J. G., & Gurevitch, M. (1973). USES AND GRATIFICATIONS RESEARCH. 
Public Opinion Quarterly, 37(4), 509–523. https://doi.org/10.1086/268109 

Khairunnisa, A., Fourqoniah, F., & Hairunnisa. (2021). Penerapan Digital Inbound Marketing 
Sebagai Strategi Komunikasi Pemasaran Terpadu PT. Comtelindo Balikpapan Dalam 
Mempertahankan Loyalitas Pelanggan. Jurnal Llmu Komunikasi, 9(2). 

Kotler, P., Kartajaya, H., & Setiawan, I. (2019). Marketing 4.0: Bergerak dari Tradisional ke Digital. PT 
Gramedia Pustaka Utama. 

Lee, J., & Hong, I. B. (2016). Predicting positive user responses to social media advertising: The 
roles of emotional appeal, informativeness, and creativity. International Journal of Information 
Management, 36(3), 360–373. https://doi.org/10.1016/j.ijinfomgt.2016.01.001 

Liu, J., Lee, D. N., & Stevens, E. M. (2023). Characteristics Associated with Young Adults’ 
Intentions to Engage with Anti-Vaping Instagram Posts. International Journal of Environmental 
Research and Public Health, 20(11). https://doi.org/10.3390/ijerph20116054 

Madio, L., & Quinn, M. (2024). Content moderation and advertising in social media platforms. 
Journal of Economics & Management Strategy, n/a(n/a). 
https://doi.org/https://doi.org/10.1111/jems.12602 

Majmundar, A., Chou, C. P., Cruz, T. B., & Unger, J. B. (2019). Relationship between social media 
engagement and e-cigarette policy support. Addictive Behaviors Reports, 9. 
https://doi.org/10.1016/j.abrep.2018.100155 



Jurnal Siasat Bisnis Vol. 29 No. 1, 2025, 106-124 | 123 

Maryani, L., & Chaniago, H. (2019). Peran Strategi Bisnis dalam Meningkatkan Keunggulan 
Bersaing di Industri Fashion. Jurnal Riset Bisnis Dan Investasi, 5(1), 48–69. 
https://jurnal.polban.ac.id/index.php/an/article/view/1615 

Maseeh, H. I., Jebarajakirthy, C., Pentecost, R., Arli, D., Weaven, S., & Ashaduzzaman, M. (2021). 
Privacy concerns in e-commerce: A multilevel meta-analysis. Psychology & Marketing, 38(10), 
1779–1798. https://doi.org/10.1002/mar.21493 

Moon, M. (2009). Mastering the engagement cycle. Journal of Digital Asset Management, 5(2). 
https://doi.org/10.1057/dam.2009.2 

Mutambik, I., Lee, J., Almuqrin, A., Zhang, J. Z., Baihan, M., & Alkhanifer, A. (2023). Privacy 
Concerns in Social Commerce: The Impact of Gender. In Sustainability (Vol. 15, Issue 17). 
https://doi.org/10.3390/su151712771 

Olken, F., & Rotem, D. (1986). Simple Random Sampling from Relational Databases. 12th 
International Conference on Very Large Databases, 1–10. 
https://escholarship.org/uc/item/9704f3dr 

Poulos, M., Korfiatis, N., & Papavlassopoulos, S. (2020). Assessing stationarity in web analytics: A 
study of bounce rates. Expert Systems, 37(3). https://doi.org/10.1111/exsy.12502 

Promtep, S., Arcand, M., & Cherkaoui, S. (2019). The impact of online service quality on e-
engagement in the context of e-tutoring services. Proceedings of The 10th International Conference 
on Society and Information Technologies (ICSIT 2019), 73–78. 
https://www.iiis.org/CDs2019/CD2019Spring/papers/EB337XD.pdf 

Riabova, T., Havrylyuk, I., Tetyana, V., Kustovska, O., & Makhynia, T. (2024). Marketing Strategies 
in the Era of Mobile Applications: The Use of Geolocation and Contextual Advertising. 
Economic Affairs, 69(2), 1005–1020. https://ndpublisher.in/admin/issues/EAv69n3y.pdf 

Ridanasti, E. (2021). Keterlibatan Pelanggan dan Antesedennya pada Transaksi E-Commerce pada 
Generasi Z. Optimal: Jurnal Ekonomi Dan Kewirausahaan, 15(2), 48–59. 
https://jurnal.unismabekasi.ac.id/index.php/optimal/article/view/3011 

Rizvanović, B., Zutshi, A., Grilo, A., & Nodehi, T. (2023). Linking the potentials of extended digital 
marketing impact and start-up growth: Developing a macro-dynamic framework of start-
up growth drivers supported by digital marketing. Technological Forecasting and Social Change, 
186 Part A, 122128. https://doi.org/10.1016/j.techfore.2022.122128 

Rodriguez, V., & Sangle-Ferriere, M. (2023). Do supermarkets’ emails have any value for their 
customers? The effect of emails’ content and interestingness on customers’ attitude and 
engagement. Journal of Retailing and Consumer Services, 75, 103437. 
https://doi.org/10.1016/j.jretconser.2023.103437 

Santoso, S. (2011). Structural Equation Modeling (SEM) Konsep dan Aplikasi dengan AMOS 18. Elex 
Media Komputindo. 

Sashi, C. M. (2012). Customer engagement, buyer-seller relationships, and social media. Management 
Decision, 50(2), 253–272. https://doi.org/10.1108/00251741211203551 

Schivinski, B., Pontes, N., Czarnecka, B., Mao, W., De Vita, J., & Stavropoulos, V. (2022). Effects 
of social media brand-related content on fashion products buying behaviour – a moderated 
mediation model. Journal of Product & Brand Management, 31(7), 1047–1062. 
https://doi.org/10.1108/JPBM-05-2021-3468 

Shahbaznezhad, H., Dolan, R., & Rashidirad, M. (2021). The Role of Social Media Content Format 
and Platform in Users’ Engagement Behavior. Journal of Interactive Marketing, 53(1), 47–65. 
https://doi.org/10.1016/j.intmar.2020.05.001 

Smith, M. J., & Hilton, S. (2023). Youth’s exposure to and engagement with e-cigarette marketing 
on social media: a UK focus group study. BMJ Open, 13(8). 



124 | The effect of contextual advertising on e-engagement with content relevance as mediation: … 

https://doi.org/10.1136/bmjopen-2022-071270 

Staddon, J., Huffaker, D., Brown, L., & Sedley, A. (2012). Are privacy concerns a turn-off? 
engagement and privacy in social networks. Proceedings of the Eighth Symposium on Usable 
Privacy and Security. https://doi.org/10.1145/2335356.2335370 

Statista. (2024). Fashion - Indonesia. Statista. https://www.statista.com/outlook/296/120/digital-
payments/indonesia 

Sundar, S. S., & Marathe, S. S. (2010). Personalization versus Customization: the Importance of 
Agency, Privacy, and Power Usage. Human Communication Research, 36(3), 298–322. 
https://doi.org/10.1111/j.1468-2958.2010.01377.x 

Tian, X., Zhu, J., Zhao, X., & Zhou, X. (2024). Unveiling insights from online shopping carnivals: 
A pre-vs-post analysis. Journal of Retailing and Consumer Services, 78. 
https://doi.org/10.1016/j.jretconser.2023.103661 

Wang, A. (2011). The contextual relevance effect on financial advertising. Journal of Financial Services 
Marketing, 16(1), 50–64. https://doi.org/10.1057/fsm.2011.2 

Wang, Y., Zhou, Z., Xu, C., & Zhao, S. (2022). The Effect of Contextual Mobile Advertising on 
Purchase Intention: The Moderating Role of Extroversion and Neuroticism. Frontiers in 
Psychology, 13. https://doi.org/10.3389/fpsyg.2022.849369 

Wu, Z., Xu, G., Lu, C., Chen, E., Zhang, Y., & Zhang, H. (2013). Position-wise contextual 
advertising: Placing relevant ads at appropriate positions of a web page. Neurocomputing, 120, 
524–535. https://doi.org/10.1016/j.neucom.2013.04.018 

Yuliantine, T., Indasah, I., & Siyoto, S. (2018). Analysis of Marketing Mix Characteristics of 
Marketing Factor 7P (Product, Price, Place, Promotion, People, Process, Physical Building) 
to Patient Satisfaction of Inpatient Patient Hospital Muhammadiyah Ahmad Dahlan Kediri 
City. Journal for Quality in Public Health, 1(2), 50–57. 
https://jqph.org/index.php/JQPH/article/view/17 

Zhang, K., & Katona, Z. (2012). Contextual Advertising. Marketing Science, 31(6), 980–994. 
https://doi.org/10.1287/mksc.1120.0740 

Zhang, R., Chen, J. Q., & Lee, C. J. (2013). Mobile Commerce and Consumer Privacy Concerns. 
Journal of Computer Information Systems, 53(4), 31–38. 
https://doi.org/10.1080/08874417.2013.11645648 

Zheng, R., Li, Z., & Na, S. (2022). How customer engagement in the live-streaming affects purchase 
intention and customer acquisition, E-tailer’s perspective. Journal of Retailing and Consumer 
Services, 68. https://doi.org/10.1016/j.jretconser.2022.103015 

 


